Приложение 8
· I’ve looked at your business plan and I like some of your ideas for expanding your business. Could I ask you, what other people are providing finance for you?

· Well, two family members have offered 100,000 euros for a small stake in the business, I haven’t decided anything yet, and my partner is also investing some more money. We’re still discussing the exact amount.

· Have you approached any other bank, if I may ask?

· Yes, two banks, but they turned my down.

· Sorry to hear that, these are difficult times to raise money. I’d like to make a suggestion. Why don’t you revise your business plan? And especially, put in a bit more about your competitors, for example. That’d help.

· Certainly, I can do that.

· Good. Could I ask what sort of repayment terms you have in mind?

· I’m pretty sure we could repay a loan, the whole amount, that is, within three years.

· Right. That might be a bit optimistic, I’d say. Anyway, suppose we were to offer you a loan of, say 250 thousand euros, once you’ve revised your business plan? How would you feel about that?

· Let me clarify what you’ve just said. The 250 thousand would be for working capital, and to hire more staff, a finance director, marketing people, money for the extension of the factory….

· Well, we can talk about that a little later. Your first task is to strengthen the management as we discussed earlier.

· OK. Well in that case, 250 thousand would certainly help me to achieve some of my objectives as we discussed earlier.

· Good. We seem to be getting somewhere noe. Let me sum up what we’ve agreed so far then we can talk about your marketing strategy.   

Listen to the dialogue and complete these expressions.

1. ……… what other people are providing finance for you?

2. Have you approached any other bank, if ……?

3. I’d like ….. Why don’t you revise your business plan?

4. Good. ……. what sort of repayment terms do you have in mind?

5. Let me ……… The 250 thousand would be for working capital.

6. We seem to be getting somewhere now. ….. what we’ve agreed so far.

